CHATTANOOGA
ASSOCIATION
of REALTORS

Serving Southeast TN and Northwest GA

FOR RELEASE: February 25, 2009
Contact: Chris Sexton Chris@ ChattRealtors.com(423) 698-8001

Soft SalesMark Opening Year in Local Real Estate M arket:
REALTORS® Optimistic for Turnaround with Pent-Up Demand

CHATTANOOGA, TN — February 25, 2009 — The localidesitial real estate market continued to be hetk logy
weak consumer confidence and tight credit markef&anuary. According to figures from the Multipisting Service
(MLS) of the Chattanooga Association of REALTOR8e year opened with the sale of 303 housingpai23.5
percent decline from the same time in 2008.

“The real estate market continues to be draggeddiywa troubled economy,” stated Nickie SchwartzkBpesident
of the Chattanooga Association of REALTORSConsumers are putting off making major decisidike buying a
home. As REALTOR3we're trying to show prospective buyers the oppaity that is here in our local market.”

The opportunity Schwartzkopf references include-meeord low interest rates, an abundance of hgustiock and
properties competitively priced for sale. Admitiedhe winter months also represent slower tinoegdsidential real
estate, evidenced by the fact that January 20@8 figures also are off from the previous monttabgut a little over
30 percent. Still, the challenges in the econagngwing unemployment and widespread consumer pésgsinemain
the biggest obstacles to revitalizing the housirgket, a fact that economist confirm as the leéalean overall
economic turnaround.

Said MLS President Kathy Tucker: “The sluggish esthte market is being prolonged by the natiG@tession and
buyers and sellers being scared off by doom anohglieports highlighting many of our country’s wagpsbblems.
News of continued job losses, wage cuts and mostdagaults and foreclosures are of serious corar@irhindrance
for getting the industry and economy back on tragk.we move forward we are hopeful that some efrtieasures
taking place, like the better tax credit and helplfomeowners, will help the real estate industry.”
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“The recently enacted first-time homebuyer cresli itrue tax credit, one that should make buyidgyand the
possibility of homeownership even more attractiwerhore people,” adds Schwartzkopf. “And the stwohe
officially unveiled ‘Homeowner Affordability and &bility Plan’ appears to help homeowners struggluitt their
mortgage payments and, maybe more importantlyhegmstem the rise in foreclosures. Fewer foreckswill not



only help home prices, especially in the most v@areas, stabilize more quickly, but can als@tether
homeowners keeping current preserve and grow epjuiheir own housing investments.

January’s median price, the price at which halfl §of more and half sold for less, was $129,108e figure

represents a 1.7 percent increase in the mediea mported in January 2008. Compared to the ggtgenedian

price of $170,300, as released by the National éiation of REALTORS, the local markets promotes itself as one of
the most affordable markets in the country.

“The advantage to our local market is found in affordability level,” confirms Tucker. “Add in thiact that all the
benefits of Northwest Georgia and Southeast Teredssing such a scenic, great place to live, thaseng to our
area can find such great improvements for theifityuat life, you really couldn’t pick a better e to call home.”

“The pent-up demand is strong but the local maikstill functioning well, especially compared twse suffering
from the worst of the housing downturns,” remarkathwartzkopf. “Political changes in Washingtonwsso
optimistic signs for a housing turnaround, whiclwizgat this economy needs.”

“REALTORS?, as official ambassadors of the word ‘home,’ krthat a kick start to the housing industry will liyins
out of the recession,” declares Tucker. “Of cowrseunderstand the challenges individuals and fasére facing all
across the country but those in an advantageoutsopo® embrace this housing market will findathe the right
move.”

“There are great deals, and in some cases, alteads,savailable,” concludes Schwartzkopf. “Thaperary first-
time homebuyer tax credit will open the door tarsny buyers; plus that means those trying to s@llquickly turn
into buyers. Get out from under the negative segnit that hovers over and clouds the perceptioeahestate and
see all the local market has to offer.”

In terms of the days on market, the January nungie® the average time of sale was 139 days.ah iscrease of
19 days from the same time in 2008 and 30 moretti@aprevious month.
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To learn why this is the Right Time, Right Markiéte Chattanooga Association of REALTORBants people to visit
www.RightTimeRightMarket.com, an informative Weltesiwith up-to-date information about the state bé t
Northwest Georgia and Southeast Tennessee retd estaket while also offering helpful tips on buyiar selling a
home, information on renting versus owning a honmégrmation on the temporary tax credit for firste
homebuyers, and area facts for those relocatimgtiving to the greater Chattanooga area.

The Chattanooga Association of REALTOR$he region’s premier voice for real estate, isienap of about 1,700
real estate professionals engaged in every aspegloestate throughout Southeast Tennessee artlowWést Georgia.
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